CHAPTER  l


On January 11, 1999, I made the first entry in my campaign journal:


 “Today I started my first day as a volunteer for Bill Bradley’s presidential run in the year 2000.  He had made his initial announcement about running on December 4th, 1998, and tomorrow he will file with the Federal Election Commission to make it official.  He needs to raise $20 to 25 million to attempt to get the Democratic nomination.  His New Jersey and National Campaign headquarters is in an office building on Pleasant Valley Way in West Orange.  Monday was the first day in the new office, and it looked like a typical first day.” 


The physical structure of the office changed during the course of the campaign as staff and volunteers were constantly being brought on board, and computers, phones, files and furniture were added to accommodate everyone.  It was an on-going metamorphosis.  The campaign had to expand into more and more space in the building and eventually into the basement of another building across the parking lot.  


 On the first day, there was no receptionist and the phones were ringing constantly; the rugs were dirty, the desks were all dusty, there were hardly any hangers in the closet, there was not enough furniture, and there was no heat.  What there was, however, was an aura of excitement and expectation among the small group of dedicated people who were very busy trying to start up the campaign.  Brian Selander was coordinating everything at that point.


The first person I met was Julie Turner from Ridgewood, New Jersey, who said she was the campaign’s first volunteer.  She had worked as a child advocate for many years and was an ardent Bill Bradley supporter.  She was working at a computer, responding to some of the 6000+ e-mail inquiries that had already come in.  Julie was a patient teacher for me and became a good friend.  


I also met a number of other people that day who had come from various parts of the country to join the campaign.  Some had been members of Participation 2000 (PART 2), a program in which young people could participate in the political environment and receive the training they needed to get involved in politics.  PART 2 was the brainchild of Bill Bradley, and  Brian had been through that program as well.



The last person I met was Doug Berman, the campaign chairman, who also lives in Montclair.  Doug had managed Bradley’s 1984 Senate re-election campaign.


My job on Monday was to make phone calls to people all over the country who had contacted the “Bill Bradley for President” office.  Since I did not use computers, phoning was my major job during my time with the campaign.  Although I did plenty of other things, I really enjoyed talking with what became literally hundreds of people across the United States.  Information about each person who left a message on our system was put on a contact sheet.  Some people wanted to donate time or money to the campaign and needed to know how to go about doing it.  Many messages were from people who wanted us to send them a bumper sticker or a button.  (We didn’t have those available until the following November!)   Some people just wanted to call and say how much they liked Bill Bradley and wished to express their support.  A number of others had stories to tell about their own encounters with him.  Our goal was to respond to all of the calls because a personal response was appreciated, and that could translate into votes.  But as time went on, the number of calls and requests coming in became far more than the volunteers could keep up with, so we just did what we could whenever possible.  

           Some people were quite talkative and more specific in what they had to say.  One man from Long Island told me, “I’m rich.  I have a lot of money, and I want to use it to see Bill Bradley get elected. I know x, y and z people who are also rich, influential, and will donate to his campaign.  I want to set up a lunch in New York City with Bill Bradley, myself, and a newspaper reporter (whom he named) who will interview him.”  


A man from Manhattan said he had a house in the Hamptons --- “You know, a lot of people of means live out there” --- and he wanted to have a cocktail party for the Senator sometime in the summer.  He said he would invite all his rich friends who would be happy to make donations.


An overanxious mother called from California to tell me all about her intelligent and highly capable daughter.  The daughter had graduated from Columbia last June and wanted to get a job working for Bill Bradley.  Mom faxed me her daughter’s resume as we spoke.


Then there was the man in Georgia who was excited about Bill Bradley because of the “sports angle”; he used to play some basketball in college, so he wanted to volunteer to help the campaign. 


I wrote all of these conversations down on the contact sheets.


To the people who expressed a desire to volunteer, from any state other than New Jersey or in New York City, I said that we were creating a database of interested people from all over the country and that we would be very glad to have their help when the campaign expanded into their states.  For those people who wanted to volunteer and lived in the New York metropolitan area, we asked them to come to the West Orange office.  During the course of the campaign, approximately a hundred people actively volunteered their time at the West Orange office on a regular basis, and there were 500 or more people who came in occasionally.


While I was phoning, a couple of workmen arrived and asked where to install the bulletproof glass.  (Bill’s office, of course.)  The rest of us just got tinted glass.


My first day at the office was definitely enjoyable
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